
On Saturday, 19 August 2017, 

BIG BERRY Mastermind 

Daniela Bervar Kotolenko 

from CorpoHub had a talk 

about the networking systems 

and the secrets of her 

success.  

Starting her career at 23 years 

old, by now Daniela has 5  

companies with the biggest 

revenue of five million euro.   

CorpoHub is a company, which 

is responsible for innovations 

and how to create innovative 

stuff. Daniela also owes a 

business club with more than 

20000 business communities 

in it, international business 

school and coupon business.  

 

 

DANIELA BERVAR KOTOLENKO
" 10  RULES  OF  BUSINESS  NETWORKING"

BIG BERRY 

MASTERMIND

By Alisa Kivirian

BIG BERRY Slovenia.



When Daniela was younger, she loved 

dancing and she was one of the best, even 

though she was never able to dance 

someone else’s choreography. That is 

exactly how it happened with her 

business. She couldn’t stand being under 

someone else’s command so she became 

her own boss. What were the most useful 

things she knew from starting those 

times? Let’s see.  

1. PREPARE. When you are going to the 

business event, always be prepared. Think 

about people you want and need to meet 

in advance and check out their profiles, if 

you have enough of information. 

2. CHAIRS. In 99,9% situations, if there are 

4 chairs, 2 people will leave at least one 

empty place in between unless they know 

each other. This free place is your key. Sit 

between two people and start a simple 

conversation. You will talk freely and 

carelessly but you will always have a 

chance to exchange the business cards 

with them.  

3. SLOGAN. When you’re talking to your 

potential business partners, you should be 

able to explain what are you doing in one 

sentence. No one really cares about your 

10 minutes essay about your life. One 

simple prepared comprehensive sentence 

is all you need.  

10 Golden Rules
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Make your looks work 

for you, not the 

opposite.

2017 | BIG BERRY Kolpa River

4. PERSONAL BRAND. It is the thing you 

need to work on through your whole life. 

Build relationships between people and 

leave the positive impression. 

5. SANDWICHES. Talk about food! 

Everybody loves it. You can easily start the 

conversation if you’ll go to the food table 

and say something like ‘Look at this 

sandwiches, it’s so huge!’. Talking to people 

is easy if you know how to start. 

6. BUSINESS UNIFORM. Every profession 

has its own uniform. The uniform for 

business people is something, in which you 

feel confident and powerful. Never wear 

something you don’t like. Never wear 

something aggressive or vulgar. Never wear 

something, which can hide your personality 

between the bright cloth. 

7. FOLLOW UP. Don’t lie. If you say you’ll 

call back or send an e-mail, do it. Never lie 

about sharing your contacts.  

8. YOUR DATABASE. Keep your contacts 

close. LinkedIn is great but it’s always better 

to have an excel sheet with all your 

contacts. You never know when you need 

something, but if all your contacts are in the 

same place, it will be easy to find anything.  

Go in as late as possible 

and interact with people 

outside.
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9. HANDSHAKE AND NAMES. Always be 

careful with handshakes but don’t take it too 

seriously. The way you hold someone’s hand 

can say a lot. If the person turning your hand 

upside down, it means he or she is most likely 

to dominate. Dead fish handshake (when you 

barely hold someone’s hand) let the person 

know that you’re shy or afraid. Talking about 

the names, never introduce yourself while 

you’re shaking the hand. Too many actions at 

the same time, so you’ll easily forget the 

name. In order to not let this, happen, make 

up a story about this person or connect him or 

her with someone you already know. 

10. BUSINESS CARDS. The most important 

about them – to have them. Business cards 

are a great icebreaker and the best way to 

share your contacts with people. You need to 

always have them with you. You never know 

when you’ll need to give your contacts to 

anyone!  

10 rules of business networking are not the only thing Daniela shared with visitors. 

After a great lecture, here came time to play. Lego Serious Play is a special edition 

of Lego for grown-ups, especially for companies’ employees. Usually, the session 

of the game lasts for one-two days ‘cause it’s the only way to cover all aspects of 

the psychological condition of all employees and discover their problems. 

Basically, Lego Serious Play is a way to express your thoughts and unconscious 

opinion in 3D. It also really helps in developing your creativity. 

To conclude, BIG BERRY had a great time with an amazing successful woman. 

Daniela is a great example of success and source of inspiration. BIG BERRY really 

grateful for the visit, new knowledge and the new ways of playing Lego ;)  

I make, I build, I grow and then I let go.


